
Disability Insurance  
Awareness Month (DIAM)

FOR FINANCIAL PROFESSIONALS. NOT FOR USE WITH THE PUBLIC.

What if your clients’ paychecks were delayed indefinitely? Starting the 
conversation about disability income insurance today can help safeguard 
their income tomorrow.  

Videos & Motion Graphics

Disabled? Me? Never! Perception is not RealityBrigitte’s Story Savings and Disability

Disability facts that 
may surprise you

Income protection 
realities

Do you know 
the odds?

What’s your most 
valuable asset? 

Short Conversation Starters

Disabled? Me? 
Never!

Disabled? Me? Never!

Can your savings 
save you?

Can your savings save you?

Without a disability income insurance policy in place, everything that relies upon 
your income (mortgage, family expenses, retirement, etc.) could come out of your 
savings. How would this effect your overall financial security and quality of life? 

To better understand the potential impact a disability could have on your savings, 
please look at the chart below. 

Many people do not realize the risk of becoming 
disabled as the result of an illness or injury, or the 
true impact it can have on their savings.

Assumptions: 3.00% net return. Annual income withdrawn at the beginning of each year over 
the length of the disability.

W H AT  D O E S  S E L F  I N S U R A N C E  L O O K  L I K E ?
This chart illustrates the amount of savings you would need in order to replace your income.

Example, you earn $100,000 
annually and become disabled 
for 10 years. 

In order to replace the $1,000,000 
of lost income ($100,000 annual 
withdrawal X 10 years), you will need 
$853,020 in savings today, growing at 
a net 3% each year. 

NOT FOR USE IN NEW MEXICO.
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Annual Income

5 years

$457,971

$1,373,912
$915,941

$1,831,883
$2,289,854

20 years

$1,487,747

$5,950,990
$7,438,737

$2,975,495
$4,463,242

10 years

$853,020

$3,412,081
$4,265,101

$1,706,041
$2,559,061
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Understanding 
the DI Gap 

The value of your 
income and how 
to protect it 

Understanding 
the value of 
your income

The Value of Income and DI Gap

Disabled? Me? Never!
I N D I V I D U A L  D I S A B I L I T Y  I N C O M E  ( D I )  I N S U R A N C E  A N D  Y O U

DI7108

Disabled? Me? Never! 
Consumer Seminar

30+15+12+9+8+26+R
A Lawyer’s Income Protection Reality

$5,700,000
Gross Earnings
$150k salary of a 30-year-old 
Lawyer retiring at age 67.

7 Years
of education to become  
a Lawyer.

$164,742
Average Law School Debt1

25% Chance of a  
20-year old becoming disabled 
before reaching age 67 2

257,000 DI policyowners3 
as of year end 2020

Protecting

highest financial 
strength ratings6 of any 
company, in any industry.

Some of the

MassMutual

Income

Own Occupation

College Loan Debt5

Future Salary  
Increases

Radius Choice®

Disability Income Insurance Can  
Help You Protect Your:

$5,130,000,000 
total DI benefits paid to MassMutual 
policyowners3 2005-2020

Muscle/Bone 
Disorders 27.6%

Neoplasm 15%

Most disabilities 
are caused by 
illness, not an 

injury/accident.

Leading causes of a disability4

Injuries 12.0%

Mental Disorders 9.3%

Cardiovascular 8.2%

All Other 27.9%

4 Years Average  
duration for all MassMutual DI 
claims based on claims incurred 
from 1986 — 20203

NOT FOR USE IN NEW MEXICO.

30+15+12+9+8+26+R
A Physician’s Income Protection Reality

$6,000,000
$200k salary of a 35-year-old 
Physician retiring at age 65.

12 Years
of investment in education  
and training to become a doctor.

$207,003
Average Medical School Debt1

30% Chance of getting 
into medical school with a 
GPA between 3.4 and 3.62

25% Chance of a  
20-year old becoming disabled 
before reaching age 67 3

257,000 DI policyowners4 
as of year end 2020

Protecting

highest financial 
strength ratings7 of any 
company, in any industry.

Some of the

MassMutual

Income

Own Occupation

Medical School Debt6

Future Salary  
Increases

Radius Choice®

Disability Income Insurance Can  
Help You Protect Your:

$5,130,000,000 
total DI benefits paid to MassMutual 
policyowners4 2005-2020

Muscle/Bone 
Disorders 29.7%

Neoplasm 14.8%

Most disabilities 
are caused by 
illness, not an 

injury/accident.

Leading causes of a disability5

Injuries 12.3%

Mental Disorders 8.6%

Cardiovascular 8.1%

All Other 26.5%

4 Years Average  
duration for all MassMutual DI 
claims based on claims incurred 
from 1986 — 20204

NOT FOR USE IN NEW MEXICO.

A Physician’s Income 
Protection Reality

A Lawyer’s Income 
Protection Reality

Protecting Your Most Valuable Asset
Radius Choice® Disability Income Insurance 

Massachusetts Mutual Life Insurance Company — MassMutual®

STEM: Protecting Your 
Most Valuable Asset

Occupation-Specific Materials for Physicians, Lawyers, and 
Science, Technology, Engineering, & Math (STEM) Occupations

 

 

 

 

 

 

Week One 
 
Email #1: Encourages clients/prospects to think about their most 
valuable asset by using our simple worksheet. 
 
 
Subject Line: Most Valuable Asset 
 
Body Copy:  
 
{Client name}, 
 
Income is critical to most workers’ financial security, yet they rarely think about how an illness or injury 
could prevent them from working and put their income at risk. 
 
Use this fillable worksheet to help you determine your most valuable asset and how to help protect it. 
 
If you are interested in protecting your most valuable asset, your income, it is important that you contact 
me today. 
 
{Your contact information} 
{CA license # (if applicable)} 
 
 
NOT FOR USE IN NEW MEXICO 
 
Disability income insurance policies issued by Massachusetts Mutual Life Insurance Company, Springfield, MA 01111-
0001.  Policies have exclusions and limitations. 
 
 

 
 
 
 
 
DI20009doc           MM202504-301210 

This email copy is intended for use by financial professionals to cut and paste into their own email program (e.g., 
Outlook) and send to their clients and prospects.  Note: The text in red should be customized, as appropriate.  All 

other copy and disclosures should be used exactly as written below.  

 

MassMutual  
Marketing Engagement Strategy Toolkit  

 

Disability Income Insurance Awareness - Consumer Emails 

What’s your most 
valuable asset? 
(DI20009)

Share Brigitte’s 
story (DI90063)

Do you know the odds 
and DI calculator 
(DI90065)

Emails 

Could your 
savings save you? 
(DI90064)

 

 

 

 

 

 

Week Two 
 
Email #2: Promotes a true MassMutual claimant story. 
 

 

Subject Line: A life forever changed- Is your income protected? 
 
Body Copy:  
 
{Client name}, 
 
When she left home that day, Brigitte Jameson had no idea how much her life would quickly 
change. You can’t predict tomorrow, but you can help safeguard it, with disability income 
insurance.  Help protect your most valuable asset- your income. 
 
Watch Brigitte’s story and call me today.  I can help you better secure your future. 
 
{Your contact information} 
{CA license # (if applicable)} 
 
NOT FOR USE IN NEW MEXICO 
 
Policies have exclusions and limitations. For costs and complete details of coverage call your agent or 
MassMutual at 1-800-272-2216.  
 
Disability income insurance policies issued by Massachusetts Mutual Life Insurance Company, Springfield, 
MA 01111-0001.  
 
 
 
 
 
 
 
DI90063doc                       MM202603-304560 
  

This email copy is intended for use by financial professionals to cut and paste into their own email program (e.g., 
Outlook) and send to their clients and prospects.  Note: The text in red should be customized, as appropriate.  All 

other copy and disclosures should be used exactly as written below.  
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Marketing Engagement Strategy Toolkit  

 

Disability Income Insurance Awareness - Consumer Emails 

 

 

 

 

 

 

Week Three 
 
Email #3: Helps clients see the odds of a disability occurring and 
encourages them to calculate their needs. 
 

 

Subject Line: What if your paycheck were delayed indefinitely? 
 
Body Copy:  
 
{Client name}, 
 
Many people underestimate the chances of a sickness or injury interrupting their ability to earn 
an income. So, what are the odds?   
 
If you think about it, your income is your most valuable asset. It’s what most everything else 
depends on. Are you adequately protected? 
 
The coverage you have through work may not be enough. Use this simple tool to see where 
your current disability strategy stacks up, and let’s start a conversation today to help fill the gap. 
 
{Your contact information} 
{CA license # (if applicable)} 
 
NOT FOR USE IN NEW MEXICO 
 
Policies have exclusions and limitations. For costs and complete details of coverage call your agent or 
MassMutual at 1-800-272-2216.  
 
Disability income insurance policies issued by Massachusetts Mutual Life Insurance Company, Springfield, 
MA 01111-0001.  
 
 
 
DI90065doc                       MM202603-304600 

 

This email copy is intended for use by financial professionals to cut and paste into their own email program (e.g., 
Outlook) and send to their clients and prospects.  Note: The text in red should be customized, as appropriate.  All 

other copy and disclosures should be used exactly as written below.  

 

 

MassMutual  
Marketing Engagement Strategy Toolkit  

 

Disability Income Insurance Awareness - Consumer Emails 

 

 

 

 

 

 

Week Four 
 
Email #4: Helps clients and prospects understand that self-insuring 
against a disability may not be the best plan. 
 

 

Subject Line: If you couldn’t work, would your savings be enough? 
 
Body Copy:  
 
{Client name}, 
 
If you’re like many, you assume that your savings would be enough should you be unable to 
work due to a sickness or injury. However, the math may tell a different story. 
 
The reality is, one year of expenses due to a disability could wipe out many years of savings. 
 
Watch this short video (1:34) and let’s talk about what disability strategy is right for you.  
 
{Your contact information} 
{CA license # (if applicable)} 
 
NOT FOR USE IN NEW MEXICO 
 
Policies have exclusions and limitations. For costs and complete details of coverage call your agent or 
MassMutual at 1-800-272-2216.  
 
Disability income insurance policies issued by Massachusetts Mutual Life Insurance Company, Springfield, 
MA 01111-0001.  
 
 
 
DI90064doc                                               MM202603-304601 
 

 

This email copy is intended for use by financial professionals to cut and paste into their own email program (e.g., 
Outlook) and send to their clients and prospects.  Note: The text in red should be customized, as appropriate.  All 

other copy and disclosures should be used exactly as written below.  
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Marketing Engagement Strategy Toolkit  

 

Disability Income Insurance Awareness - Consumer Emails 
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https://fieldnet.massmutual.com/public/di/pdfs/di20007.pdf
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Social Posts

What’s your most 
valuable asset?

Share Brigitte’s Story DI Calculator Could your savings 
save you?

우리가 몰랐던 장애에 관한 사실令人震驚的事實—傷殘概覽

CHINESE KOREAN 

Datos sobre la incapacidad  
que tal vez le sorprendan

SPANISH 

Multicultural In-Language Market Resources
Diverse populations often include business owners and professionals who need DI protection  
(e.g., STEM workers and medical professionals). With strong family values and cultural emphasis on 
protection,  DI can help open doors with multicultural clients. 

Disability Facts that May Surprise You

Cover Headline White
Cover Subhead White

생명보험에 가입은 
했을 수 있을 것입니다

Cover Headline White
Cover Subhead White

您很可能 
已經有壽險

CHINESE KOREAN 

Cover Headline White
Cover Subhead White

Es muy probable que usted  
tenga un seguro de vida 

SPANISH 

Chances Are You Have Insurance on Your Life

https://fieldnet.massmutual.com/public/di/docs/di10131b1doc.doc
https://fieldnet.massmutual.com/public/di/docs/di10131p6edoc.doc
https://fieldnet.massmutual.com/public/di/docs/di10131p7edoc.doc
https://fieldnet.massmutual.com/public/di/docs/di10131p8edoc.doc
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https://fieldnet.massmutual.com/public/di/pdfs/di1971_kr.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di1971_ch.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di1971_sp.pdf
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Disability income insurance policies are issued by Massachusetts Mutual Life Insurance Company Springfield, MA 01111-0001.

Visit our DI Digital Hub  
for more information.

Multicultural In-Language Market Resources (continued)

El valor de tus ingresos y cómo protegerlo

¿Cuál es el verdadero valor 
de tu activo más importante?
¿Alguna vez pensaste en cuánto ganarás antes 
de la jubilación? Ejemplo: 35 años, salario anual de 
$80,000, 32 años laborales  
antes de la jubilación. 

Seguro de ingreso por incapacidad individual

En algún momento de tu trayectoria 
profesional, es posible que no puedas trabajar 
debido a una enfermedad o lesión. ¿Por qué  
arriesgarte con los ingresos? ¡Protégelos!

$2.5 millones 
(sin incluir ningún 
aumento salarial con  
el paso de los años)

$80,000

MassMutual puede  
ayudar.
El seguro de ingreso por incapacidad individual de 
MassMutual puede ayudar a proteger tu activo  
más importante: tus ingresos. Ofrecemos cobertura 
según tus ingresos y tu situación financiera.

 El seguro de ingresos 
por incapacidad 
individual de 
MassMutual es:

• Una cobertura integral que puede 
proporcionar un beneficio mensual en el caso 
de que quedes completamente incapacitado y 
no puedas trabajar debido a una enfermedad 
o lesión y te encuentres bajo el cuidado de un 
médico. 

• Flexible y te ofrece opciones para adaptar la 
cobertura de acuerdo con tus necesidades 
específicas, de modo que puedas controlar los 
gastos de primas sin sacrificar los beneficios.

Personalizar tu póliza permite garantizar 
que sea la más adecuada para ti. Se puede emitir 
una póliza de seguro de ingresos por incapacidad de 
MassMutual con cláusulas adicionales opcionales1 

(a un costo adicional) para satisfacer muchas 
necesidades, incluidas (entre otras):

• Ofrecer beneficios en caso de que estés 
totalmente incapacitado y no puedas realizar 
las tareas principales de tu ocupación y te 
encuentres trabajando en otra ocupación.

• Cubrir hasta un 100% de los ingresos 
obtenidos antes de la incapacidad, en  
caso de una incapacidad catastrófica.

• Ayudar a los beneficios a seguir el ritmo  
de la inflación.

• Proporcionar ingresos complementarios 
en caso de que regreses al trabajo a tiempo 
parcial durante un período de incapacidad.

• Brindarte la opción de aumentar la cantidad 
del beneficio en el futuro, incluso si notas 
un cambio en tu salud (siempre y cuando no 
estés incapacidad).

¿Tu capacidad de 
generar ingresos 
está protegida?

SPANISH 
The Value of Your Income and How to Protect It

殘障？什麼，我？才不會呢！

我我會會發發生生殘殘障障？？絕絕不不可可能能！！
個個人人 殘殘 障障 收收 入入 （（ D I ）） 保保 險險 與與 您您

不不適適用用於於加加州州或或佛佛羅羅里里達達州州

CHINESE
Disabled? Me? Never!

Consumer Seminar

Consumer Brochure

https://mediaassets.massmutual.com/landingpages/lkjbdfpveubei/marketinghub/hub.html
https://fieldnet.massmutual.com/public/di/pdfs/di1926sp.pdf
https://fieldnet.massmutual.com/public/di/pdfs/di1940_ch.pdf
https://fieldnet.massmutual.com/public/di/docs/di7108ch.ppt

